




Program Executive Office for Command, Control, Communications, Computers and Intelligence 
(PEO C4I) 
Small Business Industry Event 
26 October 2015 from 1:00-4:00 pm 

Sheraton Mission Valley Hotel and Conference Center 
1433 Camino Del Rio South, San Diego, CA 92108

There is no registration fee for this event however, registration is required to attend.  RSVP via email to Mark McLain at Mark.mclain@navy.mil no later than October 19, 2015.

This small business event is being held in conjunction with and compliments the NDIA Fall C4I Industry Days 27-28 October at the same address.  Separate registration is required for the Fall C4I Industry days at www.NDIA.-sd.org

Agenda
[bookmark: _GoBack]
1300-1305	Opening Remarks (RDML Christian "Boris" Becker, Program Executive Officer C4I and Program Executive Officer Space Systems)
1305-1315	"Tapping into Small Business in a Big Way" - Opening comments and discussion of ASN (RD&A) memorandum of 12 January 2015 (John Metzger, Office of PEO (C4I) Deputy Program Executive Officer Acquisition Management) 
1315-1320	New DOD acquisition forecast. (Mark McLain) 
1320-1410 	“Ask the Deputy Program Manager (DPM) Experts Panel ” The panel will consist of DPM’s from PEO C4I who will discuss their programs, procurement methodologies, small business advocacy role, inclusion of small business in acquisition strategies at the prime and/or subcontracting levels, market research strategies, forecasting, among other topics. (Moderator, Faye Esaias)
                           Panel members include:
                           Susie Hartzog, DPM PMW 120
                           Mark Compton, DPM PMW 150
                           Jim Churchill, DPM PMW160
                           Sean Moone, DPM PMW 740
1410-1420  	Q&A for panelists
1420-1435	15 minute networking break
1435-1600	Meet the DPM’s through matchmaking sessions that will be coordinated by OSBP in advance of the event.  Firms that register for the PEO C4I Small Business Industry Event will be afforded an opportunity to meet the DPMs on a one-on-one basis.   Interested firms will be required to sign-up in advance of the event on a first come basis and submit a 75 word summary of relevant capabilities.  The matchmaking sessions will be open first to small business concerns, however, as we get closer to the event any remaining open timeframes will be made available to large businesses.



